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CONSTRUCTING NEWS

CONSTRUCTION FINANCING
THE LOAN PACKAGE

FAST FACTS:

GOALS OF THE LENDER _
When you approach potential

lenders you’ll need a “package” to
allow them to assess the risk. So
when you first start to think of build-
ing, you’ll want to start to compile
the loan package.

Each lender will have its own re-
quirements, but in general, you’ll
need to put together these elements.
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Miller’s Construction Buyers
Guide,which covers such topics
as—

What do | need?

What can | afford?

Contractual relationships

Reasonable fees and profits
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WELCOME KATE COLEMAN

Kate joined the
VVee See family in Sep-
tzmb:r ¢c Director of
Sales and Marketing.
Her main focus will be on
developing new business
and creating strategic
partnerships for Vee See
Construction, targeting
the private commercial
sector.

In addition, Kate
will be working on new
marketing materials in-
cluding an exciting new
website, so please be sure
to visit www.veesee.com
soon!

Kate’s area of
expertise has been in con-
sultative sales since
graduating college in
1989. With her career

beginning in the incentive
industry, Kate eventually
followed her first love of
construction and interior
design a few years ago.

Having this di-
verse background has
enabled Kate to quickly
gain a clear understand-
ing of the unique needs of

clients and prospective
clients, resulting in creat-
ing productive and long-
lasting partnerships.

World travel, studies
of interior design and
architecture in addition to
tennis and chasing errant
golf balls are just a few of
the things Kate enjoys in
her free time.

Kate is a downtown
dweller so you may run
into her dining, roller-
blading or biking around
various Chicago
neighborhoods in the eve-
nings and on weekends.

Kate can be contacted
directly at 312.371.0560
or by email at
kate@veesee.com.



